SECRETARY. 
[HER CLUB, 


om) 
AW = J 


Lae. 
wy 
i 


= " Wd] Fy 


TM eH0Aed * °N ‘opeyNG “T1‘osesryD 
SZ6I : SZ81 


Pe tT 


‘suoodsva} [nJNVIq 
Qs9y} UTeIqO 0} ponds o3ep ayi Aq 
topio nod yoedstp pue aged sty} Jo 
Opts 19YI0 OY} UO AUDUDAISY S,A1eIII 
-9g 94} UO UI soweU OY} [[LJ “SIO 
pue spuory mod ppe ‘wey utof 
0} SOANLIIL I9YIO 9UIOS pu 9}SIS 
‘oyj.ow supyse Aq qnjo mo/ 3183G 
“yusuL 
“90187 SAivja190g 9Y} UT pazuTidut 
aep oy} Aq juas JI ‘spremay sepnse1 
Imof 0} UOHIppe Ul premay YVLL 
-Xq mod se suoodsvay, [njAneaq 


sinoX suoods 
AWTUNUIWWIOD BpIEUC) ase], dx 


*ayeOYTII9 sTyA > 

uo poinjord us913eg oq oMsmnbxe oy} UT o1e_ | 

suoods asoy ], suoodsva ] a3e]g-s01Arag AunU ~~ 77 
“WOD BPPUO 9 JO preMOY VYLXA [Png 7% 

B nod 9aTs TIM om ‘oped styi JO apis JayIO0—//' 
aya UO JUSZEIBY S,AIe}9IDag BY} UT pajuTId I 
“oyep oy3 Aq pozluesio st qnp anoA JT y 

*qnyo InNOA jo Japio AsIy 9YyI SuTYyoyed Hh 

“SIP UL ssoujdwioid Io} Jayo Jepeds AI9A B hy 
NoA dyVU aM qnj-) UPIeT & 3183s 0} noge WH 


ore no jey3 peys ATqnop nod ayeuw OF TS “x 
, pe wi 


ae [fay 


DAY 3sBa] Je JO qnp> YW ‘*G-Jo-qny 
UPIe] ap] @ UT Ulof ued jeasino: 


asoy? Nod sures ‘a10UI IO ean 


pue sisy3O Ino} ysnf “aquiaweay 
‘suodnoyd upyiey ur 7 
no& puas ATPeys [peys om ‘suocodsea: 
JaaTIs se uvy} Joye suodnog ur 
-IWT JO WIO}J oy? Ul ssaujdwoid Io. 


PseMOY STYI ye} OF rdJo1d No FT 

*qn]2 INOA Jo siapio ay} Supuas Pp 

Supiejs LOZ spremay Iepnso1 imo 
SUISOOYD JO [Jam sv asaTIATId 9y3 JAe 
TE nod ‘qny]D uryrey e jo Arejai99 
sy ‘Ajduoid qnjo imod jo sepi 
SIG. OY} BuIpUas 10} AjaIOUI spre. 


“oy ore AY], “WYLXA o1e suocods: 


eat ae] g-a01a19g )= Arunurwio 
BpPpuO sseyi 3eYy Jaquiowsy 


{\ 
uy 


\y 


as 
SSS 


Ti\ * 


| bossy 


PY onjq-aomuag | 


< Aprumuniig) 
Dplaud 


aad 


Por 


98556000 


S \ LL? 
SONY eves es 
PERRO ‘ ST 


EH 


AVG pur sosO-3s0g amMoy [eInyY JO “ON pue yang soweyy sioseyoing 30 sioquayy 


BLVLS GNV @ALOOW TVaNne 70 
HOMAO*LSOd “ON poe LAFULS 


Secencdencesse Peete nett e enter net eee tee eeee ees ana aIAIWN 
UNOA NOSIS 


tery ..X,, Yeu ‘suoods 9y}z Jo peeysur suodnoD uryiey ur zp zejord nos 37) 
—————~¢ 0} SuuNOUe Yyoea ‘siaplo— pts TIM oA 
‘sloquiewr—____—— sey qnyo AW *(¢ 3s¥e] 38 BATID) qnyo Aur ysnory} sieseyoind Io ‘siaquiouwt 
qnyp Aw jo soureu oy) MOjaq 2AIs [ “qnyo MoU AUT JO JapIO ysIy 9Y1 St pasopu_ ‘suoodsva} o1e]7d 
rooIA19g AJJUNUIWIOD epleUQ Uezop F[eY-sUO Jo preMoy eIIXY Ue pouIes oavY J pueIsIopUN | 
SZ6L ‘8Z 19909190 Aq qnyD wnTUIEIY UTyIeT Aut jo Japio Asi dy} BuIpPUds 10,7 
Soul O-D ULIeT 


SSS 


KASS 


TDN | 


Za 
a a ire 
$ 7 LAE 


a 
WN 
N) 


ern Serr mrt = — 
: A Ee se ES 


gre 


Foreword 


“Home-keeping hearts are happiest” 
wrote Henry Wadsworth Longfellow, our 
own dearly loved American poet. But home- 
keeping hearts are only truly happiest when 
they are bringing to pass higher and nobler 


dreams of home. 

How we long to see those dreams made 
real in inviting furnishings, that make home, 
indeed, a place of comfort, peace and beauty. 

This little book points the way of oppor- 
tunity to the home of your dreams! And 
more—it welcomes you warmly to the happy 
host of Larkin Secretaries. 


HE Larkin Plan comes to you with the promise that NOW 
you may add to your home the lovely furnishings that you 


long to possess. 


FACTORY-TO-FAMILY is the Larkin Idea—an idea that 
has made it possible for millions of American households to furnish 
home attractively with Larkin Premiums, simply through buying 
their household supplies on the Larkin Plan. 


By selling direct to the consumer pure foods, soaps, laundry 
supplies, toilet preparations, apparel and hundreds of other daily 
household needfuls, made in our own great factories at Buffalo, 
Larkin Co gives the saving to the Larkin customer in “the form of 
valuable Premiums —carefully chosen furniture, lamps, rugs, s, silver- 
ware, cut-glass, stylish apparel, or your choice of the hundreds of 
other Premiums shown in the Larkin Catalog. 


Could you think of any nicer or easier way to furnish your 
home? Little wonder that hundreds of thousands—yes millions 
of women buy their pure foods, soaps, toilet articles, etc., from thé 
Larkin Products list! For each one rolls round the glad day when 
a daintily shaded lamp, a comfortable rocker, choice curtains or a 
fine looking, fine wearing rug comes into fs home—her Premium 


through Larkin dealing. 


Now the Larkin Club is the popular way 
that folks enjoy this most delightful advan-. 
tage of Larkin buying. ‘Phe one who 
starts a club and conducts it is. theLarkin 
Secretary. Let us tell you why you will be 


glad to start a Larkin Club of your own. 


a Larkin Club will 
Bring You Many 


Lovely Things 


—s 
Se 
Se 


N inviting you to start a little 

Larkin Club and join the happy 
host of Larkin Secretaries, we open 
the door for you to an ideal spare- 
moment activity that has spelt homes 
beautiful to thousands upon thousands 
of Larkin Secretaries. 


Larkin Co rewards liberally with 
Larkin Premiums or Products the one 
who starts and runs a Larkin Club. 
Ask any Larkin Secretary to tell you 
what Larkin Rewards have done for 
her and she will point out many lovely 
Larkin Premiums in her home. 

You, too, may add a daintily shaded 
lamp, a comfy chair, a new rug, choice 
curtains or gleaming silverware as your 
Rewards for starting a Larkin Club. 
Resolve now that you will enjoy these 
Rewards and that you will gather 
| together your own happy little Larkin 


A Larkin Secretary is usually a 
member of the club herself obtaining 
Premiums by the purchase of Larkin 


a 


Products. Her Rewards are IN AD- Examples of Rewards 


DITION and are given her for con- | Money Rewardin| Money || Rewartin 
\ 4 t 

ducting the club. The Larkin Club, —— Se ie 
as explained on the page following, $10.00 | #250 | #1800 4:50 | 
.' -! | 
comprises usually the purchase of $50 10.40 2.60 || 25.00 6.25 | 
to $100 in Larkin Products, each mem- | 1°-6° Bera eee) |i tae 
| 10.80 2.70 || 40.00 10.00 | 

ber receiving a Larkin Premium of her | r1.00 2.75 | 50.00 | 12.50 | 
choice. The Secretary’s Reward is | 12-9 See emer vag | 
| 15.00 3:75 || 80.00 20.00 | 

always one-fourth of the amount of the | 16.00 | 4.00 Il 2 100.00 | 25.00 | 


club purchase in the form of Larkin 


Coupons exchangeable for Larkin Premiums or Products. 


TheExample Table on this page entitled “Examples of 
Rewards” shows just what the Secretary gets in Larkin 
Coupons on each order. Larkin Rewards are paid on 
club orders only when they amount to $10 cash or more. 


What will particularly delight you is the ease with 
which you start your little Larkin Club. As you read 
the pages that follow, you will be impressed with the 
natural way in which one step follows another in starting 
a club. 


Any, one. with a neighborly spirit and a friendly heart 
can enjoy the Rewards of a Larkin Secretary. It requires 
no business experience. And Larkin Co is 
always ready and eager to help you 
make your club a great success. 


Your Own Folks 


Will Gladly Join 
‘Your Ch lub. 


ROBABLY your first Larkin Club will be a little Larkin 

Club-of-5. Almost all Secretaries plan to start that way. And 
let’s assume that you are going to be a member of -the club your- 
self and ask four others to join you. 

Each of you in turn will receive a Larkin. Premium given with 
a $10 order. To make up this $10 required, each will purchase 
monthly, $2 worth of Larkin Products as her proportionate share. 
These orders will be sent for five successive times until all have 
their Premiums. You can easily see that on this plan each of you 
will have purchased $10 worth of Larkin Products by‘ the time the 
series of five club orders is completed. 

The Larkin Secretary’s Reward just for obtaining and forwarding 
the orders of aClub-of-5 amounts to $12.50 in Larkin Coupons which 
may be exchanged for any Premium offered with that amount. 

Naturally, when you think of sharing any benefits or advantages 
you think first of your own dear folks. Thus it will be with your 
Larkin Club. Probably mother or sister or some of “hubby’s 
folks” live right in town or near by. They will welcome the oppor- > 
tunity to get lovely Larkin Premiums through your Larkin Club. 
Larkin Products include such a vast variety of quality goods to supply 
personal and household needs that each one can easily use $2 worth 
of Larkin Products a month. And how glad all will be to choose 


a handsome Larkin Premium when their turns come in the club. 


Whatever the season of the year, there is always a welcome 
for the Larkin Premium. From the pages of the Larkin Catalog 
you and your club members may select prized personal possessions 
and ideal birthday, anniversary\and Christmas gifts for others as 
the turns for the Premium roll around. 

Oftentimes a Secretary finds right among her own relatives 
enough to start a Larkin Club-of-5. If not, she naturally extends her 
invitation to her dearest friends aud closest neighbors. Every one 
has an intimate little circle of friends. How natural to extend them 
the privilege of membership in your Larkin Club. Then, too, your 
own folks who belong to your club will know those whom they are 
eager to have you make a place for, as well. 

You will probably find that you have far more than five mem- 
bers before you have even begun to start. If such be the case, 
make your club a Larkin Club-of-10 at $2 a club share. 

_ The Larkin Club-of-10 is very popular. In this club, of course, 
there are ten successive orders, each member taking the Premium 
in turn, just as in the Larkin Club-of-5. In the Club-of-10, how- 
ever, at $2 a share, since each club order totals $20, Premiums will 
be those offered with $20 worth of Larkin Products. 

The Larkin Secretary’s Rewards for a Club-of-10 at $2 per 
share amount to a considerable sum. Since the orders total $200 
in all, the Rewards amount to $50 in Larkin Coupons. 
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First Steps 
in Starting 


Your Larkin Cub 


IRST, jot down the names 
of yourown folks and friends 
whom you intend to invite to join 
your club. Then call upon them, 
armed with your Larkin Catalog, 
and extend your invitation. Or if 
a telephone is handy, you~ can 
form your club that way in a jiffy. 
Remember to ask those who 
join for the names of any friends 
whom they would like to join the 
club, too. Your Larkin Catalog will 
helpyou toobtainmembersquickly. 
Point out the beautiful Premiums 
that may be easily obtained simply 
through the purchase of daily 
housekeeping needs from the-Lar- 
kin Product list. 

When your club is organized, 
send us immediately your first 
order on the Larkin Order Blank. 
Also send the Club Members’ 
Enrolment Form, signed by your 
members. 


On an appointed day, obtain 
from your members their indi- 


1 | i 


vidual orders for Larkin Products. Instruct each 
one to write down a list, totaling the agreed 
amount of their club share, and give it to you ~ 
accompanied by the cash to pay for it. 

Now combine the members’ orders into one order 
on our regular Order Blank. Add up the total order to 4 
see that it agrees with the total amount of money paid 
by the members. 

Be sure to fill out correctly the first page of the 
Order Blank, and order the Premium and Reward for 
Sales Service on the second page. Preserve your mem-<4, 
bers’ orders in a secure place to help you distribute the (f 
Larkin Products upon arrival. 

Money, in the form of a post-office or express money-order or 
check, should be mailed with the order to Larkin Co. 

In a Larkin Club the members pay for freight and delivery. 
Usually the member who receives the Premium pays the total freight 
and delivery charges that month. Thus 
each takes a turn during’ the club series 
at paying this bill. 

Upon receipt of the goods ordered 
take each member’s orderslip and divide 
the Products accordingly. Many Sectre- 
taries direct us to address each suc- 
cessive shipment to the club member 
receiving the Larkin Premium then 


being ordered. 


It Pays to lake in ~ 


HILE you start your Larkin 


New Me mb ers Club with relatives and close 


friends, you find as a rule that the. 


Fre que ntly circle widens rapidly. Your club 


members have so many friends of 


theirs whom they wish you to include and you are constantly 
meeting folks whom you naturally want to have as club members. 


Then, too, when the Larkin Premium representing their Fac-~ 


tory-to-Family saving arrives, each member will proudly display it 
to her own circle of friends, saying, “I belong to Mrs. So and So’s 
club and this is the Premium I received for just spending a part 
of my housekeeping money the Larkin Way.” 

Probably some of these friends will want to be in a Larkin 
Club, too. Thus you will find with delight that you have enough 
members for another club or to expand your Club-of-5 to a Club- 

of-10. 

si | Indeed, as a Larkin Secretary you should be pre- 
Si pated at all times to take care of new members. 

You can easily include with any order of your club 

one, two, three or more members extra as the case 

may be. Let us illustrate. 


Suppose that at just the time that you are to send in the third 

order of your club another friend asks to be included. This often 

happens. You will answer in some such manner as this: | 
“Of course, I shall gladly take care of you. Just pick out $2 

worth of Larkin Products as the other ladies are doing. Instead 

of having a Premium turn this time around, you will receive $2 


in Larkin Coupons, which will be exchangeable for a Larkin 


Premium.” 
These Coupons she may exchange for Premiums or may save 
to add to their Premium value when the club starts around again. 
Another way (and a good one, too) when additional friends 
want to be included is to start a new club, besides the one you i. 
are in. Most Secretaries consider it just as easy to run Z| 


two clubs as one. As a tule orders of both clubs are 
sent the same day. 
Of course,,¢he more clubs you 
have, the greater your Rewards. 
Some Secretaries run as many as 
a half dozen clubs and even more. 
The! same opportunity awaits you 
to increase your 
Rewards and your 
clubs. 


Your Club Members 


ENTIMES your club 


Will Buy More if members will desire Pre- 


miums given with larger pur- 


You Teach Them How chases of Larkin Products than 


for regular club shares. They 


may obtain such Premiums in one of two ways. They can pay in 
cash the extra amount due. For example, if the member is entitled 
to a Premium given with a $10 purchase and she wishes one given 
with a $20 purchase, she may pay the difference in cash at half 
price, or $5. 
Or the club member may buy extra Products each month at 
" Catalog prices and ask for Larkin Coupons, until she has enough 
_ Coupons saved up to pay for any desired Premium. 
Point out to your members that much of the money 
“spent around the corner” can easily be spent on 
the Larkin Factory-to-Family Plan. 
Encourage each member to increase her 
purchases beyond the club share. For 
each 5c worth of Larkin Products she 
buys beyond her $2 club share she _ 
will receive 5c in Larkin Coupons. 


For example, suppose her 
~ monthly purchase 


is $2.75 in | 


Larkin Coupons. Naturally $2 will apply toward her club share 
and her regular Premium in the club. But the extra 75¢ worth of 
Products she purchases will bring her 75 in Larkin Coupons which 
she may add to her Premium value and save for a better Premium. 

And for the Secretary, there will be greater Rewards, for you 
are rewarded for every penny’s worth of business you send us. 


Thus, it will pay you to encourage your members to buy more 
than the club share. 

And now accept our invitation to become a Larkin Club Sec- 
retary. No doubt, as you have read this booklet you have pictured 
your club. You have thought of just the folks you would ask to 
make their homes more comfortable with Larkin Premiums as 
members of your club. Don’t delay! Do it to-day! An early start 
of your club means an early start of your Larkin Rewards. 

Just gather together your club members, decide the 
Premium turn of each, assemble the first order and 

send with the Club Members’ Enrolment or Secre- 
tary’s Agreement to Larkin Co. And remember 
that from the very mo- 
ment you start your club, 
the whole Larkin or- 
ganization will help 
you to make it a 
genuine success. 


John D. Larkin, Jr. 
Vice-Pres. and Ass’t Treas. 
Employed since 1898 


Harry H. Larkin yet } Walter B. Robb 
Vice-Pres. and Ass’t Treas. 3 J Assistant Treasurer 
Employed since 1903 5 Employed since 1914 


John D. Larkin 
President and Treasurer 
Active Head since 1875 


Darwin D. Martin ? Maxwell S. Wheeler 
Secretary Director 
Employed since 1878 ‘ 4 Employed since 1904 


Crate Larkin 
Director 
Employed since 1923 


é Buffalo, N. Y. 


Litt Kettt Co lac. Chicago, IIl. 


Bapapooi Peoria, Ill. 


